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Money, Money, Money...

Illustration Source: Unsplash



First Principles

Boiling Understanding Down to the Simplest
Level

...And Then Building it Back Up.

Illustration Source: Unsplash



Money: First Principles - Defined

Seemingly Irrational Behavior Due to Personal Vantagepoint
Prioritize Doing What You Want, When You Want

Luck and Risk Influence Outcomes in Unpredictable Ways
Nothing is Free — A Monetary and Emotional Price to Pay
Experience the Snowball of Compounding

Be Content with Enough - Without Envy and Unhappiness
Getting Wealthy Vs Staying Wealthy

Showing People Your Money is the Fastest Way to Lose It

. Saving for the Sake of Saving, Not to Spend It

10 Be Rational, Reasonable and Adaptable

Source: The Psychology of Money by Morgan Housel

©ENOUAWNR

Paula McMillan, CPA/PFS, CDFA®, CFP®, CEPA®, CGMA | pmcmillan@stearnsfinancial.com| 336.337.9507




-Seemingly Irrational Behavior Due to Personal Vantagepoint




2-Prioritize Doing What You Want, When You Want




3-Luck and Risk Influence Things in Unpredictable Ways

Luck | Risk



4-Nothing is Free — A Monetary and Emotional Price to Pay

S&P intra-year declines vs. calendar year returns
Despite average intra-year drops of 14.2%, annual returns were positive in 33 of 44 years
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5-Experience the Snowball of Compounding




6-Be Content with Enough - Without Envy and Unhappiness

74




7-Getting Wealthy Vs Staying Wealthy




8-Showing People Your Money is the Fastest Way to Lose It

Illustration Source: Pexels



9-Saving for the Sake of Saving, Not to Spend It

Illustration Source: Pexels



10-Be Rational, Reasonable and Adaptable
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Money: First Principles - Applied

 What is your “Why”'?

 What are your First Principles around money?

* Within them, have you found limiting or hidden money
beliefs that diminish your strength and accountability?

* Does this exploration lead you to make changes (i.e. your
risk tolerance/investment allocation, the way you spend
your time, with whom you spend your time)?

1-Seemingly Irrational Behavior Due to Personal Vantagepoint
2-Prioritize Doing What You Want, When You Want
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Money: First Principles - Applied

 What measured risks are you taking today to be available
for opportunities that could arise?

* In considering your most recent top five financial successes
and top five financial failures, assess why.

3-Luck and Risk Influence Outcomes in Unpredictable Ways
4-Nothing is Free — A Monetary and Emotional Price to Pay
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Money: First Principles - Applied

* Do your financial plan projections reflect sustainability of
assets with desired lifestyle throughout?

5-Experience the Snowball of Compounding
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Money: First Principles - Applied

* Consider making daily entries into a Gratitude Journal,
purposefully considering the difference between personal
needs and wants.

6-Be Content with Enough — Without Envy and Unhappiness
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Money: First Principles - Applied

* For more consistent goal attainment, adapt a process for
creating habits that drives results:
e Habit Scorecard
* Good Habits + - =
* Bad Habits + - =
* Implementation Strategy

Cue Craving Response Reward
Obvious| Attractive Easy Satisfying
Invisible | Unattractive | Difficult | Unsatisfying

Source: Atomic Habits by James Clear

7-Getting Wealthy Vs Staying Wealthy
8-Showing People Your Money is the Fastest Way to Lose It
9-Saving for the Sake of Saving, Not to Spend It
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Money: First Principles - Applied

* For better decisions, adopt a decision-making framework.
 Consider WRAP
 Widen Your Options
* Reality-Test Your Assumptions
e Attain Distance Before Deciding
* Prepare to Be Wron

ource: Decisive by Chip and Dan Heath

10-Be Rational, Reasonable and Adaptable
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Thank You
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offered through Hightower Securities, LLC. This is not an offer to buy or sell securities. No investment process is free of risk, and there is no guarantee that the investment process
or the investment opportunities referenced herein will be profitable. Past performance is neither indicative nor a guarantee of future results. The investment opportunities
referenced herein may not be suitable for all investors. All data or other information referenced herein is from sources believed to be reliable. Any opinions, news, research,
analyses, prices, or other data or information contained in this presentation is provided as general market commentary and does not constitute investment advice. Stearns
Financial Group and Hightower Advisors, LLC or any of its affiliates make no representations or warranties express or implied as to the accuracy or completeness of the
information or for statements or errors or omissions, or results obtained from the use of this information. Stearns Financial Group and Hightower Advisors, LLC assume no liability
for any action made or taken in reliance on or relating in any way to this information. The information is provided as of the date referenced in the document. Such data and other
information are subject to change without notice. This document was created for informational purposes only; the opinions expressed herein are solely those of the author(s) and
do not represent those of Hightower Advisors, LLC, or any of its affiliates.
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